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The article deals with the venture entrepreneurship as a phenomenon and explains the
nature of venture investment. The author pays attention to an issue of attracting venture
capital to finance newborn projects in the modern world and defines the stages which can
appear in the process of venture capital investing. Current state of startup ecosystem, its
constraints and incentives are described in the research. The key facts and important
differences about the startups are outlined in the paper. Fact which is of a current concern
is that the ecosystem is getting more competitive and the investors are getting more
cautious about choosing the project to invest in, that is why the conditions are stricter year
by year. The paper summarizes the types and forms of venture investment and justifies the
benefits of their use in building up and developing an enterprise. The features of attracting
venture investments are identified and the specifics of the venture investor-consumer are
determined in the context of innovation development. The mechanism of venture funds
and their types are analyzed. The main factors influencing the formation of ecosystem of
startups in Ukraine are studied and legal aspects problems are explained. The paper names
the most famous startups exchanges platforms and reveals investors algorithm to use such
platforms nowadays. The research also considers the influence of coronavirus epidemy to
attract money and figures out some possible consequences for venture investment trends,
as a result — the key future threats of the market are named. Finally, the crucial importance
of venture investments to cultivate innovation has been explained and proven by this
research.
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Research Justification

Venture investing is an effective tool for the
development of many economies, under the current
conditions, the development of the national economy
does not meet the current trends of the global
ecosystem, it is manifested both in the functioning
of enterprises in the Ukrainian economy and in the
formation of a strategy for attracting investment at
the macro and micro level. Great technology, great
data on behavior, great reputation as a though leader,
great expertise, great advisors, are not enough to be
market-fit, nowadays startups should have business
model that solved a pain point in a scalable way.
The success of companies depends not only on
financial support, but also on quality marketing
research, information resources, as well as material
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and manpower resources, all of which can be
provided in a timely manner with the help of venture
investment. The field of venture investing is of a
current concern and it is constantly analyzed, because
there is no clear mechanism for integrating the
Ukrainian market into the global ecosystem of
venture capital.

Purpose of the Paper

The purpose of the article is to research and
popularize comprehensive venture investment as a
tool to optimize the process of innovation
development.

Main Material

The current state of the world economy
development implies the emergence of modern
financial and organizational management tools for
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innovative enterprises. One such opportunity is the
emergence of «ventures» for existence in a highly
competitive environment. And venture
entrepreneurship, as a phenomenon, could empower
Ukrainian businesses by raising capital. The
theoretical literature on the nature and defining
specifics of venture entrepreneurship, as well as its
types and forms, has not been sufficiently explored
in Ukrainian literature. The success of companies
depends not only on financial support, but also on
quality marketing research, information resources,
as well as material and manpower resources, all of
which can be provided in a timely manner with the
help of venture investments.

“Venture” translates as “risky business”.
Venture business is a special business model where
funds are invested in dozens of companies, half of
which are closed, some return investments and one
can provide ten times the profit and another one
can provide one hundred times the profit. Usually,
the profit will be formed according to the size of the
risk and the period of investment. For many,
“venture” means a project that will bring 10X to its
investors, in order to recover the money for all lost
investments. But various sources sometimes even give
conflicting definitions of these concepts, such as
scientists such as Yokhna, Kuteynikov, Morozov,
Peresada and others.

Venture entrepreneurship is an initiative venture
funded by venture capital raising aimed at significantly
increasing the market value of invested objects,
including through the acquisition, use and
commercialization of research and development
results, the launch of new competitive technologies,
products, services [1]. Venture activity is, accordingly,
an innovative risky activity that reflects a coherent
system of financial relationships with respect to
venture capital.

Sphere of venture capital and ecosystems has
been analyzed by many Ukrainian and foreign
researchers: A. Dagayev, T. Kalinescu, A. Kashirin,
K. Campbell, O. Kovalyova, V. Koretska-Garmash,
O. Krasovskaya, B. Pylypenko, N. Redina,
D. Taradayko, N. Fonstein, L. Shilo, Y. Shipulina.

The world’s leading countries expertise shows
that the startup entrepreneurship ecosystem includes
the following important interconnected elements:
higher education institutions and research
institutions; venture capital market; innovative
business support infrastructure; small and medium-
sized businesses; regulations governing the activities
of innovators, etc. An important component of the
ecosystem for startup development in most developed
innovation economies is the availability and
development of innovative business incubators and
accelerators. Accelerators are gaining ground in
Ukraine, along with the growing demand for startups

for relevant services for their rapid growth.

A clear definition of venture capital is difficult
to form on the basis of available literature, but it is a
capital that reflects the system of relationships
between venture entrepreneurship subjects for the
purpose of research, analysis and commercialization
of innovations, which has the nature of long-term
direct equity investments. It is possible to question
the interpretation of it as the type of financial capital,
because the one can invest an experience or network,
depending on the type of investor. The characteristic
of venture capital is its relative illiquidity, it will be
necessary to wait at least 3—5 years.

Venture investments can be made by both
individual investors (for example, business angels)
and institutional investors (venture capital funds) or
units of investment banks, funds (pension and
insurance), large corporations, and a new form of
recent decades — crowdfunding. Such investments
are attracted for 2.5—7.5 years, on average, and should
give the subject influence on the management of the
company and the right to financial control of the
newly established or part of the already existing
company that attracts venture investments, like direct
investmnents. Preferably, such investment takes place
in the early stages of development.

As for venture funds, in Ukraine it is more
often a form of limited liability partnership. Inside
the fund are the managing partner and the «limited»
partners — the investors who have invested their funds
and may influence the managing partner’s decisions
through the supervisory board. The general partner
receives a management fee of 2—3% of the fund size
and a percentage of the profit, usually — around
20%. There is a special type of fund — «evergreen»,
what means that profits are constantly reinvested in
new projects, and traditionally the return on
investment will be 5—7 years within the existence of
the fund. In terms of profitability, the average ratio
will be 2.5—3, if 5 is already a successful fund, very
few funds show a result with a factor greater than
10. Another important indicator for the fund is annual
yield, the standard is 25—30% per annum, but there
are record highs of 914%, for example [2].

The specific of venture investing is that in
addition to financial resources, other tangible and
intangible resources can be invested, from know-
how to investor experience and business relationships.

Object of venture entrepreneurship is a venture
activity, in the process of which new technologies,
goods, services are created and implemented.

Among the system elements of venture activities
are the following:

— intellectual Property;

— innovative products or processes;

— innovative programs;

— venture projects;
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— contracts between venture capital entities;

— shares of venture capital companies;

— new technology;

— goods;

— raw materials;

— the subject is the founder;

— the subject is the venture capital entity.

A business model of venture startup often has
three obvious characteristics: firstly, this business
model must have a high-quality unit economy, so
the price of a product or service must far outweigh
the cost; secondly, this business model must be
scalable quickly; thirdly, this business model should
have «built-in» protection from competitors. It is
easy to see that turnover, profit and therefore the
value of such a startup will grow rapidly.

Such not a complicated concept, for example,

explains why SaaS startups are so understandable to
venture investors. They are profitable at the expense
of practically zero marginal cost (services for each
new client have minimal additional costs for the
company), they are quickly scaled (due to lack of
material assets — factories and steamers) and they
are protected from competitors due to the need to
cancel the subscription. Thus, it is a powerful team,
a huge market, a lack of competitors and a clear
business model. For the first time, the term “startup”
appeared in 1939 in the United States, almost all
high-tech enterprises concentrated near San
Francisco, the first such startup was Hewlett Packard.
For the Western markets, startup is a complex
company where every professional is in their place,
and there is an innovative technology that can quickly
respond to new consumer demands — more flexible.

Important
characteristic is the
willingness of the team,
which is also self-
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Fig. 1. Key Facts About Venture Investments Nature

Source: developed by the author based on the previous researches
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In the process of attracting such investments it
is necessary to understand that this happens on the
rounds — stages of raising funds for the development
of a startup. Traditionally, founders either invest their
money at the start or use the friends, family and
fools (FFF) source, but then the pool needs to be
expanded for MVP or scaling or entering new
markets. Even when attracting venture investments
from friends, it is necessary to specify what the
investor will receive if the project is successful; what
percentage will the investor receive if it is a loan;
what risks will be if the startup fails.

The minimum viable product is a working
prototype of the final product that is scheduled to
be launched. Having an MVP will help you reassure
a potential investor and also let you know how to
work on a product after test use, meaning customer
feedback could be collected. To create such a
product, it is necessary first of all to find the most
important characteristic in the concept of the product
and only sell the product without some additional
features. It is important to minimize time and money
costs, but for the outcome to answer the question of
whether to continue — success criteria and result
indices must be developed here.

There are three early stages of attracting
investment for startups:

— pre-seed stage — at this stage, the main task
is to test the hypotheses of the business idea,
determine the vector of activity and turn it all into a
minimum viable product.

— seed — go to this stage when the product is
ready and the funds raised in this round go to the
development, improvement of the product to bring
it to the state of «market fit» — the product meets
market requirements and solve a real problem for
consumers in this market and they are willing to pay
money for it (from § 25,000 to $ 1 million)

— Round A — these funds will be used for the
improvement and further development of the
product, when the product already meets the
requirements of the market, here the funds are
collected for a professional and competent team,
the start of mass production and full market entry.
This round only happens if the viability of the product
concept has already been proven in the seed stage.
Investors can also support business scaling (from $
500,000 or more, often in tranches, with an average
of $ 13 million).

The following are the later stages, denoted by
alphabetical letters (B, C, D, etc.), which focus on
further scaling, entering new markets, expanding
product portfolios, developing a team, or even
acquiring another startup or enterprise:

— Round B — focuses on scaling business,
increasing revenue and market share, the round
occurs only after certain indicators of development

— Round C — companies increase their shares
and start earning profits, this is a time when cash
flow can support and grow a business on its own.

At these stages, the requirements for financial
performance and company reporting are increasing.
And in round D there is pre-sale financing — that is,
preparing the company for an IPO or selling it to a
strategic partner. These are very large rounds with
less risk and less return on investment.

Venture funds typically do not invest in the
pre-seed stage, start with the seed stage and its rounds,
when the team is already working on a minimum
viable product and starting making first sales, and
then the average size of the round will be $ 1—2.5
million.

Particularly important for the development of
venture capital is the involvement of TNCs in this
process, which are buying up promising projects, for
example — Apple reported the acquisition of 29
companies, and Google in the last nine months
invested $ 4.2 billion for the first half of 2019, by
the way Google recently acquired a Ukrainian startup
for $ 50 million — Viewdle.

Among the benefits of venture investing are
the following:

— the investor may be eligible to participate in
the management and have a profit share if the project
is implemented

— you can invest a small amount, then you
can expand your share and have the privileges to
buy

— no need to be a professional economist /
financier to invest

— it is possible to choose the field and focus on
a specific list of industries

— there is an opportunity to earn extra profits
with minimal investment if the business is
implemented correctly and in accordance with
market conditions

But there are also disadvantages of venture
investing:

— high risk of losing all investment;

— changeability + volatility of the environment
that can eliminate investment efficiency;

— probability of disputes between investors and
their exit from the project, which will significantly
reduce the profitability of the company;

— instability of investment income or lack of
it;

— the need for additional investment for
development and scaling;

— profit is only possible in the long run.

Nowadays, in the age of digitaoization, there
are so-called startup exchanges — these are special
websites that are a platform for meeting startups with
investors, where an investor can invest money and
founders run their startups. According to
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Fig. 2. Venture Investment Algorithm on Modern Digital Platforms (Startups Exchanges)

Source: developed by the author based on the previous researches

Crowdsurfer, there are now more than 250 platforms
available for successful investment in startups,
including AngelList, CrowdCube, Indiegogo,
BanktotheFuture, Seedrs, etc. For the investor this
process is as follows:

It is also important to understand that investors
can be classified into different categories, both by
the rounds in which they are active and by the
industries in which they invest. As for Ukraine, we
have a shortage of professional investors, when
compared to other countries in Europe and the US,
where competition is tougher.

The Western Venture Capitalists’ investment
formula is as follows: 30/40/30, which means 30%
of the portfolio does not work, 40% are weak projects,
30% provide a relatively good result. For example, if
of about 6—8 projects works out in a portfolio of
40—50, then such a Fund can be called successful.

There are also 5T concepts that venture capital
funds use: T1 — the team, T2 — the technological
component of the product, T3 — the market the
startup is focused on, T4 — the current commercial
status of the company, its activity, T5 — factors that
should protect the business from external threats.
The company team plays an important role, as it is
the ability to dramatically change strategies and pivot.

From the statistics of the unique information
base of CrunchBase startups, we can conclude that
the average startup attracts about $ 25.3 million.
and ultimately sold for an average of $ 196.8 million,
and the investor’s income averages 676% (assuming
100% ownership) [2]. Also, according to a study of
Belarusian scientists, the largest number of successful
exits were recorded after 18 months of investment.

From a legal point of view, there is a significant
problem, because there is no law that regulates this
area, so it is acted by common rules, like signing an
investment agreement (the document covers details
of the goals for which the funds are allocated, as
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well as specifying the characteristics and parameters,
which will guide the startup) — the development of
a system of reporting and control, the final result
and terms, the loan agreement (only the process of
using the received funds is regulated). It stipulates
the development of a reporting and control system,
the final result and terms, the loan agreement (only
the process of using the received funds is regulated).
There is an opportunity to prescribe the procedure
in case of occurrence of circumstances in which the
term of repayment will be reduced, indicating also
the rate and terms of change of the indicator , or a
simple partnership agreement — if several entities
with the same rights invest and specify the procedure
for the use of common property, methods of
communication, the procedure for allocation of
shares and the order of termination of the contract
together with the scheme of payment of
compensation to project participants on exit.

The initial stage of development of venture
capital funds in Ukraine can be considered as the
date of adoption of the first legislative act regulating
the activity of joint investment institutions. Since
2001, the Law of Ukraine “On Joint Venture
Institutions (Unit and Corporate Investment Funds)”
of 15.03.2001 No. 2299-111, which was updated in
2012 by the Law of Ukraine “On Joint Investment
Institutions” of 05.07. 2012 No. 5080-VI — as of
now, January 6, 2018.

Unlike European funds, Ukrainian venture
funds are not focused on investing in innovative
projects and high-tech industries. An in-depth
analysis of the largest venture funds by asset value
and profitability, as well as the asset management
companies of these funds shows that most of them
are used as a tool for joint investment and tax
optimization in the construction, financial and
agrarian sectors. Currently, the Cabinet of Ministers
of Ukraine has formed a fund that will invest UAH
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50 million in domestic startups in the form of grants.

Venture capital can be invested through
investment funds, through pools with several private
investors — the advantage of the pool is the ability to
invest not only financial but also some material
resources. Such methods fairly distribute profits and
reduce losses in the case of failure.

The world’s most popular ways to exit from
venture investing are:

— repurchase — sale of investor’s share to
company management;

— repurchase of shares by employees of the
company or managers;

— direct sale to another investor or strategic
partner;

— IPO — access to the stock exchange through
public offering, this exit is the most attractive for
the investor;

— compulsory purchase of shares by the
management of the company if the cost of the project
was formed at a lower level than planned;

— forced exit, more often in the conditions of
liquidation of the company.

Venture investments are the way of an aggressive
investment strategy that includes investments in
shares of second, third tier, venture capital enterprises.
The risks of such a strategy are very high, but the
profit may also be high. Investment in startups has
become very popular in recent years, with more and
more investors recognizing the potential fortune to
be made from supporting the right startup. Between
2012 and 2017, startup funding across all industries
grew by at least 50%, with some industries like
advanced manufacturing and robotics reporting
nearly 1,400 percent more funding in 2017 than 2012.
In 2013, the total funding for artificial intelligence
startups amounted to about $ 1.7 billion, which grew
to over $ 15 billion by 2017. Although it takes a
team to create a successful startup, it is not
uncommon for the media to fixate on the founder
or the head of a successful startup, such as Steve
Jobs, Elon Musk, or Mark Zuckerberg to name a
few. Stanford University and Harvard University have
the highest number of alumni who founded unicorns
worldwide.

In the field of venture investing, as in any other
sphere, the sociocultural features of the
macromarketing environment are crucial, as personal
relations are important for Asian countries. Before
investing the funds, the fund conducts a thorough
analysis and consults with experts of one or another
industry. It also used to be said that if you were first
to market with the right product at the right time,
you could expect to take a 60% share of the market.
Today, that figure is probably closer to 80% with
perhaps 15% going to second place and a slim 5% of
the total share spread between the rest of the field.

The figures are anecdotal, but the pressure to deliver
market share is real for R&D teams across industries
trying to grow and capture more market share by
bringing new and better products to customers faster
than their competitors. For startups working in a
high-risk field like biotech, discipline and scientific
rigour are essential for keeping the mission [— and
its funding — on track.

Sustainability is a global priority and depends
on chemistry, say two world-renowned scientists. It
is estimated that the Ukrainian economy has not
received $ 150 billion in the form of investments,
and the last almost 20 years, is considered a time of
missed opportunities. Therefore, to exceed $§ 1
trillion, according to Amelin strategy estimates, the
Ukrainian economy must raise $ 79 billion. foreign
and domestic investment annually. Ukraine’s need
for foreign investment is estimated at $ 234 billion.
for 15 years [4]. Such growth is planned under the
key condition that the share of R&D will be about
4% of Ukraine’s GDP (2018 — less than 1%).
According to other estimates, the country has the
potential to receive from 120 to 270 billion dollars
over the next 15 years. And it is possible that there
are examples in the global economy, such as South
Korea, which has grown 22 times in 12 years, thanks
to investment in its economy, and Poland, which
has managed to attract 200 billion euros in
investment. Thus, an integral tactical step of our
country’s sustainable development strategy is to
integrate and improve the Ukrainian venture
ecosystem into the global one. Today’s business
environment can hardly be called favorable for
increasing the volume of successful investment
projects, because more than 50% of already
completed investment projects are not implemented
precisely through procedural and administrative
obstacles, deterring foreign investors. Ukrainian
profile associations, such as UVCA, the National
Investment Council and the Investment Attraction
Office, are designed to assess potential risks and
propose ways to address them promptly, initiating
changes to the legislative structure of Ukraine. The
need to include venture capital in the elements of
the national innovation system of Ukraine was
reflected in the development of the Innovation
Strategy of Ukraine until 2020.

Venture seed-stage financing is a vital step for
many growing startups, the features of which have
been revealed in the paper. However, venture
agreements are now being hit during the coronavirus
epidemic — decline by 22% in Q1 2020 compared to
Q4 2019 is been forecasting [3]. This is due to a
complication of economic factors — including
uncertainty due to the spread of coronavirus.
Investments from large venture funds are shrinking
as they focus on managing existing portfolio
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companies, not currently looking for new investment
opportunities. As stock prices fall, investors of all
types seeking to protect their returns may shift to
more secure assets, such as bonds, gold, or later-
stage companies investment.

Therefore, a venture company is usually
understood to be a commercial scientific and
technological company engaged in the development
and implementation of new technologies and
products with an indefinite advance income, that is,
with a risky investment. Venture business has several
advantages over other forms of innovative
entrepreneurship: high flexibility, dynamism, etc. For
many companies, venture capital is the main way to
invest in innovation and their R&D. Large companies
lack the flexibility of small firms, so there are
difficulties when trying to develop new innovative
products or services, expanding their market presence,
or conducting advanced technology research.
Investing in startups is an important step to stimulate
new ideas and products in the corporate field.

Conclusions

This chain of facts can easily bring us to the
conclusion that startup is a technology company that
is driving the expansion and growth of innovation.
There are more unexpected stakeholders which are
emerging in this area and traditional companies are
also setting up their venture capital funds to remain
competitive in the global market. Nowadays every
startup should build up a feasible and clear marketing
strategy to be competitive on the venture capital
market. Thus, investing in startups, that are relevant
to the industry and fit the market, could not be
considered innovative strategies, these are survival
strategies that aim to make the business feasible and
growing before the market leaves the business far
behind. The introduction of the nature of venture
investment and its specific, based on the study of
progressive foreign countries experience, will set the
vector of development of the national venture capital
market and explains all the benefits of such a process.
The objective of the paper was to prove that Ukraine
also needs to attract foreign investors and create
appropriate ecosystem for its more efficient
functioning, which will quantitatively and
qualitatively change the potential of Ukraine and its
place in the international market.
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BEHYYPHI }HBECTI/IHIT AK IIEPEAYMOBA
IHHOBALIMHOI'O PO3BUTKY

Kysneuoea IO.

Y cmammi poszensdaemocs eenuypre nionpuemHuumeo sk
Aeuuwe [ NOSCHIEMbCA NPUPOOa BeHUYPHUX IHBECMUUILL 3A2AN0M.
Asmop 36epmac ysaecy Ha npobaemy 30AYYEeHHS GeHYYPHO20 Kani-
many 045 QiHAHCYBAHHA HOBOHAPOOICEHUX NPOEKMI 8 CYHACHOMY
ceimi i eU3Ha4ae emanu, sKi MOJICYMb GUHUKHYMU 8 NPOYeCi 8eH-
yypHoeo ineecmyeanns. [lomounuil cman ekocucmemu cmapmany,
ii 0bMmedncenHss i moxcausocmi onucaui 6 ybomy docaioxcenti. Karo-
uo6i hakmu ma eaxcausi GIOMiHHOCMI cmapmanie Makoic 6UKAA-
Oeni 6 cmammi. Pakm, aKuil 6 0aHUll 4ac GUKAUKAE CMYpPO0BaHicmb,
noaseae @ momy, ujo eKocucmema cmac éce Oinbul HACUYEHOIO i
KOHKYPEHMHOI0, a iHeecmopu cmaiomy Oinbui 00epelcHuUMu npu
8uUO0pI npoekmy 045 6KAAOAHHA Kowlmie ma/abo 4acy, momy ymo-
68U 3 KOJCHUM DOKOM CMAailomy Gce Oinbll ICOPCMKUMU 015 HOBUX
nionpuemuyis. Y cmammi y3aeanvHeni 6uou i oopmu eeHYypHUX iHBe-
cmuyiid ma 06epyHmMosaro nepegacu ix 6UKOPUCMAHHA NPU CMEO-
PpeHHi | po3eumky nionpuemcmea. Aemopom 60 8usi81eHO 0coOAU-
680CMI 3aNYYEeHHs1 GeHYUYPHUX THBECMUUILI MA GU3HAYEHO 0c00AUBOCII
BEHUYPHOR0 [THBECMOPA-CNONICUBAYA 6 KOHMEKCMi IHHOBAUIUHO20
possumky. Takoxc ananizyemocs mexauizm eHuypHux ¢houdie i ix
euou. Bueuerno ocnosni gpakmopu, wo eniuearome Ha opmysanHs
ekocucmemu cmapmanie 8 Yxkpaiui, i po3’saicneni npobaemu npago-
eux acnekmie. Y cmammi Hazeani Hausidomiwi cmapman-0ipici
015 3any4eHHs iHgecmuyii cmapmanamu i pO3KpUMull anreopumm
dii ingecmopa 045 6UKOPUCMAHHS MAKUX naam@opm 6 0aHuil 4ac.
Y Oocnioncenni makooc pozersdacmocs énaue enidemii KopoHagi-
pyca Ha 3any4eHHs IHgecmuyiil i 3’3c08YI0MbCs 0esiKi MOJCAUBE HA-
cAiOKku 0as npoyecy GeHHYpHO20 iHBeCMYBAHHA, 8 pe3yabmami —
Hazeaui KAw406i malbymui 3aepo3u punky. B uinomy, ue docaio-
JHCEHHST NOACHUNO | 008eA0 8adCAUGe 3HAUEHHS GeHYYDHUX iHEeC-
muyiti 015 po3eUMKY iHHO8aYil.

KimouoBi cioBa: craprarn, BeHUypHi iHBECTULLii, BEHUYpHUI
¢doHa, iHBecTOp, MiANMPUEMHUIITBO, iHHOBAIlisI, CTapTal-
€KOCHCTeMa, cTapTamn-6ipxa.
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BEHYYPHBIE UHBECTUIINN KAK CTUMYJI
MHHOBAIIMOHHOI'O PABBUTHUA

Kysneuosa IO.

B cmamuve paccmampusaemcs eenuypHoe npeonpuHumament-
CcmMeo Kak sgneHue U 00sscHaemcs npupooa 6eHUYPHbIX UHBECHIU-
yuii. Aemop obpawaem eHuMaHue Ha npobdaemy npueieveHus 6eH-
YYPHORO KANUMANAa 051 (PUHAHCUPOBAHUS HOBOPOICOCHHBIX NPOEK-
mMo6 8 COBPeMEeHHOM Mupe U onpedensem 3manvi, KOMopbie Mo2ym
B03HUKHYMb 6 npoyecce GeHHypHO20 uHeecmuposanus. Tekyujee
COCMOsIHUE IKOCUCMEMbl CMAPMAnd, ee 0epaHu1eHus U 603MOICHO-
cmu onucambl 6 uccaedoganuu. Kaouesvie gpakmol u 6axchvle om-
AUMUSL CIApmManos makdice uznoxcenvt ¢ cmamoe. Pakm, Komopbwii
6 Hacmosiuee 8peMs @bi3bieaem 00eCnOKOeHHOCMb, 3aKAIUAeMCs 8
MOoM, 4mo 2KOcUCmeMa cmaHoeumcs éce 6onee KOHKYPEHmMOoCno-
COOHOU, a UHBECMOPbI CIMAHOBAMCS 604ee 0CIMOPONCHBIMU NPU Bbl-
bope npoekma 0451 UHBECMUPOBAHUSL, NOIMOMY YCAOBUSL C KANCOLIM
2000M cmMaHo8amcs 6ce boaee JHceCMKUMU 051 HOBbIX NPEONPUHU-
Mmameneii. B cmamve 0606wenst 6udst u opmol 6eHUYPHbIX UHBEC-
muyutl U 000CHOBAHbI NPEUMYUECMBA UX UCNOAb30BAHUS NPU CO-
30anuu u pazeumuu npeonpusmus. Buiseaenst ocobenHocmu npu-
8AeUeHUs 6eHUYPHBIX UHBECMULUUIL U OnpedeneHbl 0COOeHHOCMU GeH-
YYPHO20 UHBECMOPA-NOmMpedumens @ KOHmMeKcme UHHOBAUUOHHOO
paseumusi. AHAAU3UPYeMCst MeXAHU3M 8eHYYPHBIX (POHOO0B U UX BUObL.
H3yuensl ocHogHble pakmopbl, eausoujue Ha POPMUPOBAHUE IKO-
cucmembl cmapmanog 6 Yxpaure, u pazesicheHvl npobaemst nPaso-
8bIX ACNeKmog. B cmamve HA36aHbI caMble U3gecmHble Cmapman-
Ouporcu 0151 00MeHa U PacKpvim an20pumm UHeecmopa 045 UCHONb-
308aHUA MaKux naamgopm @ Hacmosuee epems. B uccaedosanuu
makoice paccmampueaemcs GAUsAHUE nUdeMuu KOpOHAsupyca Ha
npuenevenue QUHAHCOB U BbIACHAIOMCA HEKOMOPble B03MOMICHbLIE
nocaedcmeus 0as nPoUecca GeHYYPHO0 UHBECMUPOBAHUS, 8 Pe3YAb-
mame — Ha36aHbl KAloyesble 6yoyujue yepo3ul puiika. B yeaom, smo
uccaedoganue 00sACHUNO U DOKA3AN0 peulatoujee 3HaYeHue GeH1yp-
HbIX UHBECMUUUU 045 pa36UMUsl UHHOBAUUU.

KiroueBnbie cioBa: craprarn, BeHUYpHble WHBECTULIUH,
BEHUYpPHBI (OHA, MHBECTOpP, MPEANPUHUMATEILCTBO,
WHHOBALIMS, CTapTal-2KoCKHCTeMa, CTapTan-oupxa.
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The article deals with the venture entrepreneurship as a
phenomenon and explains the nature of venture investment. The
author pays attention to an issue of attracting venture capital to
finance newborn projects in the modern world and defines the stages
which can appear in the process of venture capital investing. Current
State of startup ecosystem, its constraints and incentives are described
in the research. The key facts and important differences about the
startups are outlined in the paper. Fact which is of a current concern
is that the ecosystem is getting more competitive and the investors
are getting more cautious about choosing the project to invest in, that
is why the conditions are stricter year by year. The paper summarizes
the types and forms of venture investment and justifies the benefits of
their use in building up and developing an enterprise. The features
of attracting venture investments are identified and the specifics of
the venture investor-consumer are determined in the context of
innovation development. The mechanism of venture funds and their
types are analyzed. The main factors influencing the formation of
ecosystem of startups in Ukraine are studied and legal aspects problems
are explained. The paper names the most famous startups exchanges
platforms and reveals investors algorithm to use such platforms
nowadays. The research also considers the influence of coronavirus
epidemy to attract money and figures out some possible consequences
for venture investment trends, as a result — the key future threats of
the market are named. Finally, the crucial importance of venture
investments to cultivate innovation has been explained and proven
by this research.

Keywords: startup, venture investment, venture fund, in-
vestor, entrepreneurship, innovation, startup ecosystem, startup
exchange.
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